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How any good roofer can make more money 


2300 TAYLOR ST 


A: 7491 


Mr. Schust and Mr. E. C. Shirley Planning a Job. 
Auth {Shu e & Siding Cont ‘ ! 


busine iv 


BARRETT DIVISION 
} Allied Chet 


Cer! 40 Rect 


Gentlemer 

full infor: ‘ 
Authorized Shing! 
Name 


Addrs 


Peee2eee2e2ee2e2e2e2222% 


“More Loads are Rolling Out of Our Yard Than Ever Before, now 
that we've become Barrett Authorized Shingle & Siding Con- 
ractor ay Mr. C. L.. Schust of Schust Shirley Co.. Inc., 

nd. “Barrett support sure helps us sell more 


BE A BARRETT AUTHORIZED 
SHINGLE & SIDING CONTRACTOR 


benefit these three important ways 
\ l Barrett Author- 
Contracto! ness 


of Barrett, the greatest name in 
and word of mouth recom- 
rett products known and preferred 


t pre-sold custome! 


natched Jarrett) promotional backing 
vith an organized promotional 
a wide variety of tested and proved 

» he Ip you close more ale 


high quality materials—better roofs, 


If you i good ofer you can be the Barrett Authorized 
Shingle & ng Contractor in your territory. Mail coupon 
TODAY fi ll information 
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NTERVIEWED © recent 
Mla} r Ne \ Yor} news paper, Her 
ert Abraham, President of the Rub 


eroid Company, indicated that des 


the possible irtheoming decline 
new home building, his company 
garded the future with calm. The rea 
son, according to the article 

“For the long pull, there are 
more people already in houses 
than people who want houses.” 

Mr. Abraham, said the N. Y. Times, 
has never taken his eves off the vast 


continuing replacement demand for 
wfing and siding materials. He knows 
that the average roof lasts no more 
than fifteen vears and t 
tion’s 44 million homes 
over thirty vears. old 
20 per cent are twenty years old 
The optimism of the president 
Ruberoid Company its backed 1 
report from the Chamber of Commerce 
of the United States which points out 
that the number of dwelling units has 
increased from 37 1940 to 
$8 million in 1953. In a report entitled 
‘The Housing Miracle,” the ¢ hambet 
points out that although ther 
been fe wer houst 
i heavy ncreas¢ 1 
penditures for alterations, repairs an 
maintenance of existing buildings The 
Chamber said that su odernization 
spending on residential housing is prol 


ibly running about six or ven billior 
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Residence roofed with “Century” +30 Surf Green asbestos-cement shingles. 


BOOST YOUR BUSINESS WITH 
\l vw 


ASBESTOS-CEMENT ROOFING SHINGLES 


Century shingles have all the teature our prospects olors h rious surface textures and butt lines 


aie looking for durability, beauty, and ecor thre inportant question ol economy 


isbestos-cement shingles are really economical 
As far as durability goes, these asbestos-cement s § : 6 


because they never need protective paint, because 


are almost stone-like in their permanence. They 


they require virtually no maintenance, because they 
sun, rain, vermin, and insects. Lemperature changes 


’ serve indefinitely 
won't harm them. They won't burn, rot, or corrode 


What's more, you will like “Century” shingles, too. They 
\s for beauty —well, you have only to see these active ro up easily and quickly. Ask your K&M distributor 
shingles gracing a fine home to appreciate why home o show you the complete line of “Century” asbestos- 
owners find “Century” shingles appealing. K& M mak cement roofing shingles, or write directly to us for 


them in several ditlerent styles, and in several attractive full inform 


AMERICA'S FIRST MAKER OF ASBESTOS-CEMENT SHINGLES 


KEASBEY & MATTISON 
COMPANY » AMBLER e PENNSYLVANIA 
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QA Merry Christmas 
and a 


Happy New Year 


Creative selling: the key 
to volume roofing business 





ERE are some of the major activ 





ties that vou as a sales n inagel By 


should pel for 


R. FOSTER WALTON 








anced management 
Now het Te 

even look for t 

many sal 

to cover your 


To plan intelligently it 
sary to get a pretty mplete picture 


t vour prospects in now many ot 


them you have 
With this 
knowledge of t 
termine how 
profitably use 
of salesmen tl 
said in favor 
approach Uhe 
volume of salesm 
closed territories 


the iverage volu 


The first part of Mr. Walton’s thesis on 
“selling as a profession” appeared in the 
October issue. The second part presented 
here was eliminated from the November 
issue due to lack of space. Mr. Walton, 
a sales specialist with the Johns- 
Manville Corporation, originally spoke 
at the Sales Clinic of The Roofing and 
Sheet Metal Contractors Association of 
Georgia at their June convention. 


antly justified and by using the 
methods in hiring you can reduce 
dds against you 
let's take a close look at four im 
rtant elements involved in this mat 
of hiring salesmen: 
First, you've got to provide a selling 
pportunmity to attract and hold— the 
olit kind of men. Work out a com 
nsation plan that can be fair to you 
esman and which offers con 
for more sales 
you must attract a sufficient 
of promising applicants. There 
urce to get enough ot these 


niihued 


YULE TIDINGS 


Not merely because it is a custom 
hut with a genuine appreciation of 
pleasant associations during the past 
year we extend to you our Best 
Wishes. May the Good Cheer of the 
Holiday Season be Yours throughout 
the Coming Y ear. 
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13,000 sq. cold process roof 


j0b sets record in Eastern area 


PHOTO OF THE MONTH 
(See Cover) 


Three men are shown gently easing 
an automatic felt-laying machine down 
the curved portion of part of the roof of 
the huge Parr-Franconia warehouse 
built for the government recently in Vir- 
ginia. Mechanized methods were used 
as much as possible over the huge flat 
expanse of this roof. The crew here is 
applying base felt supplied by The 
Flintkote Company. Flintkote built-up 
roofing materials were used throughout 
the big job. 


lwenty 1hinee al 
of roof. In fact, new 
con Warehouse | lranconia, 
vinia, built for the l. S. General S« 
vice Administration, has one of 
laryest rool areas—-ovet 13,000 square 
in the eastern United States. Whe 
ompleted, this tremendous warehouss 


} 


will have I'y million square fee: 


t] “il Space 


Owners and Architects 


Lhe project Was con 
ganized by Mr. Fred D 
eranecisco and ts st 
the Parr-lrancoma Warehous 
ration—Mr. Fred Parr Cox 


} 


The architects for the job wet 


veather days when roofers could 


not work. In fact, it rained 47 days 
out of TSO calendar davs needed for the 


The roof construction was wood 
ck over pretabricated wood trusses 
he entire job was insulated with ap 


1 


proximately }] cars oft coated root 


insulation and then cold process felt 
Was apphed over the entire job in ordet 
to give a dry roof and protect the insu 
ition. This was followed by two plies 
ot pertorated asphalt felt topped oft 
vith gra el on th flat areas of the roof 
ind patented construction on the steep 
reas of the roof. There were 15,000 

if valley on which three ply cold 

rT 


rocess felt were used 


Cooperating Roofers 


Barret & Hilp, contractors 
Francisco, the roof for this 

use was fabricated by the Valle, 
Corporation of Roanoke, Vir 

a joint venture with Alta 
Company of California, The 

ual construction of this roof was or 
ul supervised by Mr. James 

the Valley Roofing Cor 
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Practically the entire expanse of the twenty-nine 
acres of roof at the new government warehouse in 
Franconia, Virginia, is shown while construction was 
underway in the aerial photo at top of opposite page, 
(large flat roof areas in white and steep areas in 
black). 


Photograph shows the large amount of insulation 
which was typically applied to one day’s roofing 
area in the Parr-Franconia job. Cold process felts 
for protective covering against the weather are 
shown readied for application. 


The base sheet of coated cold process felts, which 
are shown in the top photo readied for application, 
are here being applied to a section of the roof on 
which the insulation has already been installed. 


This portion of the roof deck is shown with 2 plies 
of 152 felt in place over the base felt. Note the ma- 
chines specially provided for this highly mechanized 
roof job, in the distance. The one at left is an auto- 
matic felt layer. 


Here surfacing aggregate is shown under application 
to one of the twenty huge roof areas. Note tempor- 
ary wooden bridge between one partially completed 
area and the other. Small figures in distance are the 
workmen applying the material. 











Dramatized sales pitch 


gets the homeowner 


to sign today! 


Sales Manager Mike MeGurk Sizes Up 
Roofing Sales. 


M* Sales Managet Mike 
and | were driving back trom the 
plant of the rooting manutacturer wh« 


howing us his new line. It 


d I felt fine about 


ad been 
looked good to me al 
the future 

“Yessir,” I said to Mike who wa 


handling the car in the heavy trafhi 








By BILL SHEPPARD 
Special to American Roofer 
& Siding Contractor 
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smile, “Well, your confidence is 
the battle.”’ 
Fine. But how 
isked 


Pat's having the special know-how 


about the other 


} 


ceeded to sell any roofing and siding 
te rials * 
What's so selling 
em?” | and knew 
« big red head well enough to realize 


special about 


threw back at him 


at such a question would be quite 


ikely to set him off on one of his how 


sell spiels. Which was all right with 
e¢ because | was sure I'd learn some- 
ing and | hoped that talk would take 

e of the pressure off that gas pedal. 
\iter a moment of lining up his 
oughts, Mike began “Well, to get 
which | don’t often get— 
e roofing sale doesn't fit squarely into 


ituer of the two big sales categories: 
specialty sales or commodity sales. By 


detinition, specialty sales are those made 


rospects who didn’t intend to buy 


en the salesmen first approached 


them, ¢ omimodity sales are those made 


o people who recognize their need for 
shoes, sheets and 
‘Heavens to Betsy!” I said, pointing 
Mike, “I didn’t 


1 were such a student.” 


usual needle al 


\like came back at me crisply, “First, 
lon't interrupt your elders and, second, 
here there’s money involved I don’t 


nind at all using my noodle. To try 


inl continue: the roofing sale hits 
oth those categories because a man 


needs a good roof over his head just 


like he needs a good pair of shoesoles 


under his feet. A roof is not a specialty 
like a new kind of metal awning or 


yvashing machine that sews the buttons 


mck on that it rips off. But at the same 
tine, the big difference between a 
rooling salesman just getting by and 
vetting it good is his ability to get to 
prospects before they intend to buy 


put it another way, before they 
omebody else’s order, So, as I see 
t roohnyg salesman 1s selling a com 
but, to sell it well, he should 

« specialty selling tactics.” 
loaded 


broke in,” “But it 


Vhat last sentence may be 
dope,” | 
esn't mean much to me.” 

vould have stood this car on one 


heel i you had said that it did,” Mike 


e back. “Here’s some of what | 
eal Asa commodity, a roof is sold 
ecause the old roof leaks or is about 

But, as a specialty, a roof is sold 


(Continued on Page 22) 


JOUNS MANVILLE 


APPLICATORS 


~<a, - ’ 
Above: The Kahns’ store front in Jamaica. Note the aluminum window branch 
under the heading Peerless Products. Right: The three Kahn brothers, Louis, 
David and Joseph standing in front of their complete display of roofing, siding 
aluminum combination doors and windows and jalousies in their interior display 
room. 


Idealistic standards bui 


shared by three brothers 
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Special to American Roofer 


& Siding Contractor 


cha] 


11 
Mn = Hecause l 


losophy 


because 


not sepa 


mceship. Lis pub 








hie run obsective 1 


roovers i d 


iks with 


SUCCESS sidin AA brett att orcde rto be able to 


talking with In Ica, Dut e fly-by prices for good 


a quick and mediate mterest 


of the « 


‘ 
\merican 


Richmond been infesting riginal 


western 
Vice 
thre mi) 
He 
ol 


mie 
Sey 


name produ president the 


ping ij “ 


ith 1 | ys] I Council 


ndustr 


y 


ind new deve lopments i 


itive in the Queensboro ¢ 


(ommerce, and the 


Island 
the 
| XECULIVE 


reached his 


tres] 


there 


1 
t 


i contract or a deal out 


1k 


aisiny 


wot 


twenty 


tte. 


{ ¢ 


Ids firm 


with thre ‘lad 


hinks he can work 
Ol al acquaint 
activity has a | mye 
standards om 
ommaned reasonable 


\ 
NOTSICA Le 1s 


Mist wy 
lie 


directors whe 


$2 reorganized the 
Assoc wtion 


pre sident, an | 


ol n 
Ni 


I WD ) 


I 
bow 


mittee 
Tite 


\ 


ahi 


jneen 


ot Jamaica, and 
mamber 


Jamaica ¢ 


Home suides 


New 


Yor in 
lub 


prese it 


| tional 


position 
the hig 


nitniecd 





YAN ROOFER 


WHAT'S NEW? 


Equipment—Booklets—Practice—Materials 


Non-shred Roofers Mop 


id 
ral 









































Hot Spray Heater 


rhe ' . ’ ] \ . . 
Ph t ' <8 ee ' Colored Shake Siding 
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u \ Mla 


New Siding Design 


Wit 


lorgran is a departure from 
(Continued on Page 17) 





Continuing cost study keeps 
firm’s prices in line 


lake 
; 
sales 
ive program first 


ruin 





Profit won't ebb away through unnoticed 
channels if care is taken to collect the 
often-difficult small accounts. General 
Roofing has series of collection letters 
that has proved highly effective. 








By PATRICK CLEPPER 
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Keeping alert to new fields in industry 
is important in keeping business on even 
keel. Here General Roofing employees 
slide tuckpointing equipment into place 
—tuckpointing is one of newest and most 
popular of the firm’s endeavors. 
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Salesmen also 
accurate 
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his figure 
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records of 


the company stand 


overhead bites into the 

salesman may have 

salesman is inclined to 
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tiie company 


salesmen on this point, 
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So his 


accurate, and 


Drew contends 


] iplete, 
temized, salesmen 


accurate stuche on 
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have access to detailed, 
the cost of every 


job, a quick, reliable help to more accur- 


ate bidding. 
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Patron’s Needs, Ability To Pay Nev., is an example of how this is 


done. It also shows the extent to wiich 


Should Guide moot Salesman modern building materials — permit 


r , , transforming an old house into a com 
»Y acquainting h sel, thoroug! 1\ vc made step by step, with the pace of 
seis Se : pe &*  fortable, up-to-date dwelling 


the = the aie | fitted to the owner's ability When Mr. and Mrs. George Robi 
. 4 Alle ~ i {’ ! 
expand his roofing to pay for it. A home can continue to 


ustomers, 


: 1s shea bil taal of son homesteaded their ranch 47 vears 
olume e should ve lived in while gradual change takes 
a5 : a <a See ago, all materials, including lumber 
hea 1 1) 
had * frewehted m= over rough 


(Continued on Page 21) 





To create the new house, right, from an original homestead, 
the owners added new rooms, reroofed with colorful asphalt 
shingles and put on asbestos siding. Several new windows 
were added. 
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Gristmill Remodeled Into 
Home with Stress on 
Root, Color 


With a sturdy old | work with, 
the roofing tler many 
elping his 
structures 
vs Or any 
ble homes 


planned 


rich 


acquired 


Remodeling Works 


tnull shown here 


amy successful re 
oes stem tit Disbins Converted from an old gristmill, the home above has a 
shingle front, topped by a fire-resistant asphalt shingle 
replaced the barn-size doors in the 


the hom roof. A bow window 
is the 


old mill, bottom left. Inside this oversize window 


Hlomes & Gardens magazine. 


rooms and bathroom on the 


, ; dining room, bottom right. 


living room and dining 


Hoor, and studio 
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leling | hey can be ap- Cost Study 


These records n only enable the 


alesman to mak ids imereasingly 


accurate, but thre him valuable 
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on the yob and 


by rate bidding 


more contrac \ iccu 


Phev feel that haring im the com 


pany 's profits is an equitable means of 


mpensation for their work, On-the 


nore contract 


ie bidding Wie 








Here’s the Amazing New LITTLEFORD 
a “KWIK-MELTER™ 
MODEL 6 p F 


ROOFERS 
KETTLE 








Roof Pump 


Model 75 





Springing Flashproof cover 
Shielded Vent Holes Fast 
Draw-oftt Rain Hood and 


Safety Springs on Cover to pre 
vent rupturing flues 


For the best in Roofing Ket 
tles make your next purchase a 
Kwik-Melter” the sensational 
new money saver. Sizes range 
from 90 to 200 gal. Gas Burn 
ers can be furnished if desired 


Model 75 Roof Pump—Now 





Littleford 66-B “Kwik-Melter” Kettle Hot Stuff” can be put right up on the 
has all the features to make heating roof. This Acid Free Roof Pump will 
Asphalt, Tar or Pitch easy, simple and pump from the kettle to the roof in a 
at low cost. Such Features as Easy to jiffy, saves morféy on every job. Will fit 
remove flues Lower Loading height with your “Kwik-Melter” or any other 


Level Load Axle Variable Ratio make kettle 














LITTLEFORD BROS., INC. 
430 E. Pearl St., Cincinnati 2, Ohio 
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to that conclusion and will pi weed 


itn 1 


‘It mav take a final letter, with a 
ireat of garnis;ment or lien to make 
the customer mad enough to pay the 
bill,’ Mr. Drew admits. “I’ve found 
that a few peopl have to be goaded O 
1 certain point of anger betore they 


their bills 


“We then ac 


ept the payment cout 


teously and make a tactful explanation 

iS I whv the bill was that amount and 
, 

why it 1s necessary to make collection 


within 90 davs. | have had much Ie 


isunderstandine on smal! bills since 
| started putting this sticker on th 

hir service charges include the follow 
ing: Workmen’s Compensation Insut 


ince, Workmen's Wages, Workmen's 
Pruck, (sas, Oil, and Tires, Workmen’s 


Pools and equipment, le xcise Lax. 


Unemployment Tax, Social Security 
Pax, Federal O!d Age Tax, Fire hh 

surance, Truck Insurance, ‘Truck 
\laintenance, Ie place Lost Pools. 


Kent Coal, klectricitvy, Wear and 
Pear on Equipment, and a few cents 
for the BOSS and BOOKKEEPER 

keep them here when you come to 


iv the bill. THANK YOU 


With his system of bill collection, 
\l Drew says that he “doesn’t have 
ne-half of on per cent loss at the 

lot the vear from this source.’ 


Nor does he feel that he sacrifices 


customer good-will in beine firm about 
pavments. “In the first place, the cus 
tomer respects 2 businesslike wav of 
onducting a business, even though hx 

mav not be following a businesslike 
procedure in handling his own 
finances,” savs Mr. Drew. “In the 
second place, 1f the customer is not 
paving a bill because he ts dissatisfied 
with the work, this System ot bill col 
n will smoke out any complaints 

e might have Chen these can be ad 

+} + } 


rusted and botn parties will 


e Sali 
ed with the transaction.’ 

Mr. Drew's fourth point is keeping 
ert to new products and new develop 
nents in the mdustry and keeping the 
ompany flexible enough to = adtust 
quickly to new trends. As examples, 
e cites tuckpointing and aluminum 
windows as wmportant and growing 
rolit opportunities which his company 


idvantage oO! 


\¢ rapid growth of General Root 


is tactual proof of the effective 


ness of Mr. Drew’s business methods 


In 1937, he started in business with a 


i 
} 
' 
} 
! 


apital of $600. He spent $75 





truck ; $100 repairing a building, 







in exchange for two vears of free rent; 
$5 for a typewriter. A desk, various 
materials and otfice supphes lett him IT'S SMART 70 DO THE 
with just SLOO e day he opened tor 


COMPLETE JOB WITH 

















But he was hb ed by a number of 
years OL experience 1! thi business 
(He Is | ire NM all ¢ 
tablis 1 ern to pay tor 
ia aa Nahai in. ROOFING AND WATERPROOFING 
ie myu I ear he made FABRIC 
$3000 1 hie ear he 1] 

( ( l i cle ! r 

(| ( ( eu i¢ \\ 
oI 1 $100,000 fl 
wa ( ( ) la ‘ 

t r Alidwest roo \ 

1] il { 

ye r 1s ¢ \hi 
[re et it ri iu en u 
bacl ( 7 ‘You can fand 
Stl 1 i¢ ‘ hie contends 

Lhe lute vou do 1 start slidin 
backward L fe irries large ads in the 
class tied section of the telephone hook 
and maintain t consistent program ot ROOF PATCHING SKYLIGHT FLASHING PARAPET FLASHING j 
large lispla ry the Minneapolis 








T (el 











j ) -WALL 
" . ) WINDOW AND DOOR FLASHING — FOUNDATION WATERPROOFING 
( 1 hing le primar 
iim 1 « pa Wa 
} i l i é uc h side 
This spandrel, full seal fabric is 
va ind clapboard THRIFTIER!. FREE! 
i Lle 4 litterent ~ ean wee it right down to the Write today for your 
() XK < ine 
“I . HANDILY PACKAGED! co of the KARNAK 
. gned , EASY TO HANDLE! tos 
NO WASTE! Specification Book 
Each roll 1 individually packaged 
n cartons Stays in perfect shape 
ntl used! 
1954 Calend Serer 8 seenensene LEWIS 
aiendar Jnvolls sn all temperatures, ¥0 
\s is his custom, David Les offer STURDEER: ASPHALT ENGINEERING 
to the trade a supply of 1954 calendars, free Strong cotton fibers, heavily CORPORATION 
while thev last % Fe bravle, won't twist out of shape 34 Church $t., New York 7, N.Y 
last page especia ed for roofing and MENS Manufacturers of Asphalt Specialties for 25 Yeors 
S 1 col ta 1 mt nat 
« | 1 Sta i Vf ‘ ( I il 
sO VA (oa i 1 i « 
trac ) I erence i 
Phiy Py GETS THE AIR 
il | ‘ ‘ td 
to hee an U. S. Standa WHEN YOU INSTALL 


Reinforced Plastic Panel For efficient ventilation of sidewalls, just drill a hole and 


press a Midget Louver into place. It’s as efficient as it is 


\ ( tra ( burlding ine] : : “pee 
; ; easy! All-aluminum with built-in insect screen. 2 styles 
polyest rnally re reed wit ; ; “8 cage “he 
: “ —for indoors or out. 5 sizes—1” to 4” diameter. Write 
F t ; : for full information. 








| The MIDGET LOUVER Co. 


6-8 WALL STREET * NORWALK, CONN. 

















you name the 


ROOK DRAINAGE 
CONDITION 





‘ 
L ‘ 
‘ 





You will save more time 4 fe 

. avoid delay and error | \ 
. «. make more money by 
checking first with Josam 
on all roof drainage needs ‘ 
In the Josam line there are ‘ 
hundreds of different types of | 
roof drains and accessories & 
which have been especially | 
designed to make installation 
easier and provide lifetime per- 
formance for all types of roof ‘ 


Series 


Drain 






raising or lowering the roof 


No 
with 
dome. Adjustable top permits 









Series No. 410-F Roof 


Drain with Flooding 
. . Water Dam. For installa 
§ . | . tion on buildings with 


flat roof where a flooded 


1 roof is 


sulating or air condition 


required for in 


ng processes or as a 


cooling pond 





4550 
large 


leveleze 


mushroom 


construction . . . for all drainage flange to meet the required 
. Series No. 4710 Roof 
conditions. Make it a habit to & insulation thickness even 
Drain with Pitched Sump 
refer to the Josam Roof Drain & after roof is laid. Body in — ‘ ' 4 
n 
Catalog — it means money in your stalled in rough slab ns ee ee 
‘4 roofs. Provides ample 
pocket. If you do not have a copy, serves as drain during ‘ 4 , 
send coupon below today ‘ construction — a ow coe 


‘ 
‘ 


JOSAM MANUFACTURING COMPANY 


Department AM - Michigan City, Ind 


Send free copy of ROOF DRAIN CATALOG ‘'RK 


Firm 
By 
Address 
City 


Zone State 


Contractor 


Wholesaler 


quick drainage 


Ow ae 
“Shes. 
Wms, 


Be 


JOSAM MANUFACTURING COMPANY 


General Offices and Monufacturing Division 
MICHIGAN CITY, IND 
Representatives in Principal Cities 
West Coast Distributor 
JOSAM PACIFIC CO. 


San Francisco, Cal 





General Offices & Manufacturing Division @tttt 
JOSAM CANADA LIMITED om 


Toronto, Ontario 





Patented 
Dec. 17, 1907 
Feb 2. 1915 
Apr. 21, 1925 
Aue. % Til 








AJAX Roofing Brackets 
MAN-size — Superefficient 


ALL STEEL Unbreakable 


AJAX Building Bracket Co. 


1551 Rydal Mount Rd. 
Cleveland Heights 8. Ohio 
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1 msitive tro luring the man- 
ict g pro | ets have a high 
t irtace sheen whi gives trans- 
cent Vat 1 beautiful co range. The 
iuge and gh stress tactors en- 
ince t ict it iti latterprool, weather- 
irp-tree lire resistant ind imper- 
ta ( ° 
* * * 
Scaffolding Booklet 
New literature lescribing use ind com- 
ts of Waco scaffolding pa kag lor 
! contractors has been issued by 
i lanufacturing ( itional — steel 
u equiprmne it manula ie | 
| literature cove! Waco 
I l ‘ Scatt 1 lacl ’ tlog 
‘ i i ‘ » ive 


Improved Caulking Compound 
a 


vest’ Manufacturing Company latest 

ent im ats Sta-Seal Caulking line 

the mtroduction of climactic control 

lhree distinet consistencies are being mar 

ted to meet the demands of all types of 

iture 

(srade \, used im temperatures from 70 

‘ ee to 100, 1s designed to prevent sap 

running. (Garade AA provided for 

e middle temperature range from 40. to 

0, at (grade AAA ts applied in the 0-40 

evree range 1 hie latter unattected by 

ng tenimerature Is oft enough to be 

we moa caulking yur hen the thermom 
r tut the level 


ond 


Short Cuts 


New Roof on Top of Old 


Phi 





economies of laving anew rool 


old one 


Op oO Tr are well known 
) he tp-to-clate roohine contractor 
\sphalt shingles, a colorful material 
| enhance thre iltractiveness of 
dwellings, are customarily used 
this purpose. The method saves the 
pense of tearmy the wornout I ohng 
REPLACEMENT ‘ 
SHINGLES 4 ~ , 
: . S ~4 < 
. j 
ts 4 
. v ‘ 
. \ CX 
‘ » 
S \ _—— 
es CURLED SHINGLES 
WAILED FLAT 
4 
retains the msulation value oft 
weria 
Phe old surtace. however ust first 
( ren ed to serve { 4 rm! uling 
KAsé Po do this, it is necessary » re 
ice missing and rotted shingle s with 
ew ones, split curled shingles and nail 
e segments down, and renail loose 


nail locations 

















MORE SALES! Check the boxes oppo- 
BETTER JOBS! site products or services 
GREATER PROFITS! about which you want in- 

Follow the Arrow formation. Fill out the 


coupon. You will receive 
FREE the latest BOOK- 
LETS, catalogues, infor- 








mation and details from 











the manufacturers. Do It 
NOW while you are go- 
ing over the list, and send 
to American Roofer & Sid- 
ing Contractor, 425 Fourth 
Avenue, New York 16, 
N. Y. 





December, 1953 
14. Caulking Compounds and Guns 


16. Cutters, Shingle & Siding 
19. Cold Process Roofing 

[] 21. Decks, Roof, Precast Gypsum Slab ERT cow cewecw anes os neers , ere re 
25. Felt Laying Machines 
64. Flashing Fabric 

28. Hoists and Derricks 

(] 29. Hot Stuff 


7 
! 

American Roofer & Siding Contractor 32. Insulation, Batt & Blown 75. Plastic Siding : 
425 Fifth Avenue 74. Insulation, Reflective 44. Roof Coatings I 
New York 16, N. Y. 
ew Tor » N. 34. Kettles and Pumps 73. Roof Carts 1 
Send me facts on the items checked. 36. Knives, Roofing 84. Roof Drains 
72. Aluminum-Asphalt Paint 37. Ladders 78. Saws & Saw Blades 
76. Aluminum Combo. Doors, Windows 82. Ladder Derricks 48. Scaffolding : 
81. Aluminum Flashing 39. Louvers 54. Spray Equipment and Pumps 1 

1. Aluminum Roofing 40. Membrane Fabric 69. Sprayed Sidewall Resurfacers 

3. Aluminum Siding 42. Nails & Screws 59. Tools, Catalogs of 

2. Asbestos Cement Shingles 85. National Brick Veneer 60. Underlayment for Roofing & Siding 

5. Asphalt Roll Roofing 67. Pigeon-proofing Other Items | 

7. Asphalt Siding 

9. Backer Board 

1 

1 

1 

I 

1 
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-_" 
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eee ae ae ee 





AMERICAN ROOFER 





ndise manager 1s new, 





| licies pertaining t ad- 


EWS << MONTH 22 eee 
| \ the | 1 $31 i mort: Waco Mfg. Co. New Corporate 
se step — For Witeon-Albrecht Co. 


name, Wace 








Lehon Co. Assigns Three 
To New Executive Posts 


GORDON ELLIS 


I M 


The 


DOUBLE 


Life of HYDE 
ROOFING KNIVES 


Hyde's No. 10 Roofing Knife 
leads a double life yes, gives 
you double wear because of its 
two-point blade. Made from 
Hydex steel, expertly heat treat- 
ed, ground and honed, it pro- 
vides extra toughness and sharp- 
ness. Easy blade release enables 
you to change blades in just 10 
seconds! Handle and blade 
holder will last indefinitely. Spe- 
cify HYDE Roofing Knives—for 
lasting satisfaction. 


SOUTH HACKENSACK, N. J. HYD MANUFACTURING CO. 
SOUTHBRIDGE, MASS.,U. S. A. 
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Korhumel Steel Takes Over 
Kaiser Aluminum Siding 
Phe . Ive wht to manutactur 


r of Kaiser 
eal They have made 


s, and othe 


t all tools, die 


Patron’s Needs 


(Continued tron I 


mountainous roads The house neces 
sarily was simple and compact 

They added 
mac miter changes 
found, as most people do, 
} 


improvement Hitist Ti 


graduaily rooms and 


Phen they 


that interior 
natched on the 


exterior if the house is to serve satis 
factorily as a hone 
exterior, they se 


] 


lo modernize the 
1 

es and asbes 

rtul 


with 


isphalt roof shing 


ment sidiz: ie colo root 


contrasts white 


now 
sidewalls. Bo contribute to 


fire Satety \ 11 sistant root pet 


of warding 
] 


forms the valuable function 


ott spar S tro l VS an outdoor 


I 
fires 
room 

the most 

made dwell 

ml an existing 


hedroon 


Nailing It Down 


Pherefore the prospects tor the com 


ny vear tor the active competitive 


( xcel 


rooting and siding 
lent 
the direction of tha selling 


to le 


hntractor are 


Selling present time and 
will have 

contractor in 
letermine where 


there, 


his particular area 
the best 


and business for the one 


but it is 


who as cap 


business 


able of getting it ld be very good 


indeed during 
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Re-side the RIGHT way 
with a silver lining of... 


Meets F.H.A. requirements 
for BREATHER type paper 


Cut down harmful condensation 
by using SILVERCOTE Simplex 
Reflective Insulation as a sheath- 
ing paper between old and new 
siding. Because it’s a BREATH- 
ER type paper that allows harm- 
ful moisture to escape, SILVER- 
COTE Simplex is the right 
product for longer-lasting, better- 
looking siding jobs. 


Makes your selling 
job faster...easier 
When you talk the benefits of 
SILVERCOTE Simplex, you 
really have a story that sells. For 
here is a_ reflective insulation 
product that repels water, stops 
wind penetration, lasts a lifetime 
yet costs only a bit more than 
ordinary sheathing paper. 


REFLECTIVE INSULATION 


VSO 


AMERICAN ROOFER & 
Siding Contractor 


425 Fourth Avenue, New York 16, N. Y. 


Please enter my subscription to AMERICAN 
ROOFER & Siding Contractor. at $3.00 for 
one year. Bill me for this amount: 


(-] Enclosed is a check or [ ] money order. 


My Name 
Position 
Company . 





Full efficiency of SILVER- 
COTE is achieved only when 
reflective surface faces 44" 
air space. However, in most 
siding applications, a \«” 
air film exists, permitting 
SILVERCOTE surface to 


reflect radiant heat. 











ll 


CONTRACTORS EVERYWHERE BENEFIT 


Add an extra profit by suggesting 
the application of SILVERCOTE 
Simplex to attic floor joists. Prop- 
erly applied it keeps homes up 
to 15 cooler in summer, even tf 
attic is already insulated. Write 
161 
for 


Silvercote Products, Inc., 
Erie St., Chicago 11, 
free sample and book. 


BIRD 


& SON inc 


(enue 


East 


BIRD & SONS 


THE FLINTKOTE 
COMPANY 


PLL 


from reading AMERICAN 
ROOFER & SIDING CONTRAC- 


TOR! You cam, too, for the small 
subscription price of $3.00 per 
year. AMERICAN ROOFER has 
all the news of the trade, new 
methods of application, new 
ideas of selling, and other sub- 
jects the roofing contractor 
should be familiar with. Use the 
coupon today! 
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PROTECT BUILDINGS 


FROM 


Pigeons, Starlings, Sparrows 


Include this work in your regular 
contracts. You can add to your 
revenue and solve a difficult prob- 
lem for your clients gjur-Co Bird 
Repellent is easy to apply. It does 
not harm the birds, they instine- 
tively dislike a sticky substance 
There is no chemical reaction on 
any building material. It will not 
harm humans, internally or extern- 
applied 
properly, will eliminate birds for 


ally Each application, 


at least one year. 


Write for Folder 


BURR CHEMICAL CO. 
3329 Auburn Rockford, Ill. 


a ee ee 


ROOFERS’ MOP 


@ More economical 

@ Longer life 

@ Permanent handle 

@ More profitable roofing 


Tarzan mops cost you far less 
than “rolling your own.” 
Heads can be replaced on 
permanent handles, saving 
time and labor cost. 


Write TODAY for prices and samples 


AMERICAN ASSOCIATED COs. 


ATLANTA P.O. BOX 4056 GEORGIA 


Sales Pitch 


Look at the 


ynobile tags 


AMERICAN ROOFE 


Building Insulation, by Paul D. Close, BS 
3rd Edition—Revised and Enlarged, contains 
372 pages, 181 illustrations, 65 tables, is fully 
indexed, durably and handsomely bound in 
washable cloth to give the uimost in service 


In this new edition an effort has been made 
to cover the subject in such a manner that it 
will be useful and of practical value to the 
architect or engineer, to the manufacturer, to 
the dealer, and to the consumer who may be 
sontemplating the construction of a new house 
or the remodeling of an old one. The book has 
been brought up to date in all details 


Sheet Metal Work, by William Nuebecker 
illustrated manual of practical self-instruction 
in pattern drafting and construction work. It 
includes chapters on tools, methods of obtain- 
ing patterns, workshop problems, problems for 
light gauge metal, coppersmith’'s problems 
problems for heavy metal, skylights, roofing 
cornice work and patterns for forced-air fit 
tings 


Asphalt and Allied Substances, by Herbert 
Abraham, 1,515 Page for New Edition 
A key to virtually all 1vailable knowledge 
on asphalts, tars and pitches. The volume has 
333 illustrations, 122 tables and charts, 12,000 
references and 9,000 patent citations. Included 
are sections on prepared roofing-asphalt shin 
gles, built-up roofing and waterproofing 


Skylight and Room Tables, by rH. Collier Smith 
34 Pages. $1.50 1 »saving refer 
ence nosh, giving the true len naths of all bars 
skylights and roof ifters f standard 
pitches. The author is a practical skylight man 


1 


How to Estimate for the Building Trades, by 


318 illustrations, 44 tables. A complete and 
practical book on the estimating of mate 
ttals and labor, plus the actual practices of the 
various trades in handling construction details 
For the estimator, contractor or builder who 
does not have bulging files of cost data, this 
book will prove to be indispensable 


Cash only—List the books you want. attach to 
check for the proper amount, and mail to. . . 


BOOK DEPARTMENT 


AMERICAN ROOFER 


425 Fourth Ave.. New York 16. N. Y. 
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ORDER YOUR 
COPY TODAY 


of the 


NEW 


1954 Edition 
Now !n Work 


(to be published in December, 1953) 


Reference Volume in these two big fields . . . 

Contains complete “HOW TO” SECTION on every phase 
of selling, application, advertising, management . 
ENCYCLOPEDIA OF AVAILABLE DATA . . . BUYERS’ 
GUE... 


Used 365 Days a Year 
By Your Best Prospects 


To Make Certain That You Get Your Copy Write to Subscription Department 
ROOFING, SIDING & BUILDING SPECIALTIES MANUAL - 425 Fourth Ave. - N.Y.C. 16 
Phone MU 3-6280 


Affiliated with AMERICAN ROOFER & SIDING CONTRACTOR; and 
BUILDING SPECIALTIES 
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1200 YEAR 
TEST 


One of the earliest references 
to the use ot slate is the con- 
struction of the roof of the 
Saxon Chapel at Stratford-on- 
Avon, Wiltshire, England. This 
was built during the eighth 
century and after 1200 years 
of constant exposure to all 
kinds of climatic changes, it is 
still in good condition although 
covered with moss. Picture of 
this chapel is on display in our 
office. Come and see it. 





Before You Place Your Vermont Slate 
Order, Check Prices With Us 











Folder, FREE, On Request. 
EVERGREEN SLATE COMPANY, INC. 


GRANVILLE, N. Y. 


Since 1916, quarriers of Vermont 
Rooting Slate in all colors 








ROOFING YARN 


ALL TYPES—Several Grades 


Cut Lengths 


(As illustrated) 


Roofing MOPS 


(Complete with handles) 


TOP QUALITY 


Reasonable 
Prices 


Immediate 
Shipment 


WRITE TO 


JOHNSON Prooucts C0. 


MEMPHIS, TENN. 


Manufacturers of Nationally 
Known JOHNSON Brooms & Mops 





AMERICAN ROOFER 





Manufacturers 
& Distributors 


Everything for Roofing and 
Waterproofing 


CAULKING COMPOUND 
ALUMINUM PAINT 





BITUSTATIC CEMENT 
ROOF COATINGS & CEMENTS 
INSULATION 
ROLL ROOFING—FELTS— 
PIiTCH—ASPHALT—COAL TAR 
COPPER—GALV. IRON 





insist on Genuine Durex Products 


METROPOLITAN 


ROOFING SUPPLIES CO., INC. 
286 East 137th St., New York City 





CLASON 
SNOW GUARDS 


For new Slate Roofs, Spanish Tile 
Roofs, Old Slate Roofs, Flat Tile 
Roofs, American Method Asbestos 
Shingles and French Method Asbes- 
tos Shingles and for Metal Roofs. 


CLASON SNOW GUARDS 
Standard for Fifty Years 


THE M. N. CARTIER 
& Sons Company 


275 Canal Street, Cartier Building 
Providence, R. I. 
us for Roofers Wholesale 





Write Prices 














The livest mar- 
ket in the whole, 
wide building in- 
dustry. Everyone 
of the more than 
7,000 dealers who 
subscribe to 
BUILDING SPE- 
CIALTIES is 
cager to add 
good products to 
his line of home 
improvements. 





Write for market data sheet to 


BUILDING SPECIALTIES 
& Home Improvement Dealer 


425 Fourth Avenue New York 16, N. Y. 
Phone: MUrray Hill 3-6280-1-2 
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sedate sections there 1s not much ce 
and e newer colorful develop 
ments in roofing and siding but the 
lew generation now buying their own 
womes goes in for the latest. A whol 
wall in he display room 18 made up 
if various types and colors of siding, 
in stone and bri design, and shake 
oOvel i simulated eave project 


I 
nstrates various 


treatments f i pitched = roof Mi 


Kahn's salesme ire trained to give 
estimates t only on rooting and sid 
Ing it also on alterations and 
additions, and on building specialties 
like shower tub enclosures, awnings, 


and storm windows and doors. The 


company 1s an exclusive distributor of 
t nationally-known aluminum product 
n long Island and metropolitan New 
York within a= fifty-mile radius of 
limes Square 


last but not least, Lou Kahn has 


found that their strongest asset is thei 
ong experience | lealing hone stly 
with the home and property owner 
hey truthfully explain the needs of 
each job the ire called upon, and they 
ire as trank a1 ynstructive as they 
in be. Wit that princi val always in 
nit hey aré le to give the cus 
tomer the rT ind have built a sound 
reputation for square dealing backed 
up by constant service They undet 
stan that reating ind Maintaining 
vO W s the surest way to business 


ave built tne rood 


endeavors. 


success and they 


name by their man 


Aq 





















PORTABLE!—YET LIFTS 650 LBS. 
AT 100 FEET PER MINUTE 


Fingertip Throttle 
control 


@ How's this for speedy, 
money-making hoisting? 
Your American Utility 
Hoist rolls on to the job 
like a wheelbarrow. Put a 
plank in the slotted frame, 
weigh it down . then 
lift roofing, nail kegs, any 
load up to 650 Ibs. at 150 
fpm ... or lighter loads at 
speeds to 500 fpm., with 
optional gearing. Devel 
oped by world’s largest 
makers of hoists, espe- 
cially for roofers. Write 
for literature, or contact 
your distributor. 


Chain Guard 


¢ 


Welded 
Stee! Bed 


Pressed 
Stee! Wheels 


AMERICAN HOIST & DERRICK CO. 
ST. PAUL 1, MINNESOTA 











AMERICAN UTILITY HOIST 








A NEW COMBINATION 


Matched for Perfection 


U-I04 FOR SCORING 











me a (tricity KRIFE) JO 
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-U-1O3 FOR CUTTING 


For the cleanest, fastest score-cutting on your 
insulated siding jobs, use the Modern Utility 
Knife with these two new blades 


Score the mineral surface with ‘‘Fitrite’’ U-104 
Carbide Tipped blade, turn the knife and 
U-103, a long blade, cuts right through the 
balance of the insulation 


For asbestos cement materials, just score-cut 
with the tough, durable U-104 


“FITRITE” 
3-WAY CLAMP 


A NEW VISE-GRIP MADE EXCLUSIVELY FOR US 








Throat 35%” deep 
A necessary tool for every sheet metal man 


Jaws 342" x % 


Use it for on-the-job bending 
straightening and seaming 
Price $3.55 


forming 








ADJUSTABLE PIPE 
SNOW GUARDS 


“Fitrite”’ 


“Protector” 
fa 





3 Pipes 34” 1.P.S 
Bronze and Gal- 
vanized for all 2 Pipes YQ” I.P.S 
types of steep Bronze and Galvan. 
roofs—slate, tile, ized, installed on 
flat or corrugated : 

metal and com old roofs without 
position removing slate 





ALUMINUM 
MOP HANDLES 


Se — 








Light Outlasts wood 
many times. Unbreakable, eco 


weight 
nomical. Will not burn! 


Write Dept. “R” for catalogues 
and prices. To protect Trade, 


please use your printed stationery. 





308 Wist20 ST 
NEW YORK 


2400 


DAVID LEVO' 


TELEPHONE CHELSE 
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svt for the bird, 








GOING"! 


A 
. 
iy 
~~~ ~~ ~~ XY ~~ ~~ SO SS | 


GONE !/ 
Nixatile 

An inconspicuous spring tempered 
nickel bearing stainless steel device 
which prevents birds from landing or 
roosting on buildings. 

So flexible it can be installed easily 
on any type surface or any building 


material . . . any place where birds 
land or roost. 


Write for Illustrated “Know How” 





Manufactured by 


NIXALITE COMPANY 


of America 
115 W. 3rd St. Davenport, lowa 


~~~ ~~~ SO NO ~~ SN EE 


i i i 


LOW COST HOIST 


Easily mounted on any ladder 


LADDER 
HOIST 
FRAME 


Can alse be used 
without power ent 


POWER HOIST 


ELECTRIC or GASOLINE 
Also other mountings 


REIMANN and GEORGER 


69 NO. DIVISION BUFFALO 3, N.Y 









AMERICAN ROOFER 


Use of imagination and modern methods 


converted this garage into a home 


parent Cle tructure Dormers were added t vive more heht 
wit i little ima e360 e turned ind Space to the interior 
fowtabli ee re ae Changes in the roof line definitely 


improved the overall appearance of 
the dwelling. As with many old hemes. 


relatively simple changes in the root 


lded revenue. For tance, t nuitd line were the key to both a better-look 
larte lite " t ( existed inv house and a more satisfactory fl.oo1 
ra while r A i plan 
mnfortable X-T Ist 
example of successt nversiot New Roof Necessary 
Extend Both Ends ew roofing was necessary to cover 
worn Hammable shingles. Asphalt shin 
The garayge-to-ho transitior vles, which are fire-resistant, were 
in with an exten f both ends of | chosen. The range of solid and blended 
the roof to provide second-floor space colors 1s great enough to allow ind) 
for three bedroot nd lavatory vidualized color harmony with. side 








sie ec ti 


rhe old garage, bottom photo, was converted into a six-room house, top photo. The 
roof line was extended, and fire-resistant asphalt shingles took the place of the 
worn flammable roofing. Dormers were added to give more light to the upstairs. 








£ - } 10Cc 
or December, 195 


valls, trim and other exterior elements 
Che existing front porch was re 
onditioned and screened. A small bacl 
The first floor includes a spacious 
living room, a separate dining room, a 
kitchen and a complete bathroom. The 


} ‘ ] 1 1 1 
Wine roon WOASTS mit-1n KOK CASES 


ind low cupboards flanking a fireplac 
\ remodeling job of this kind is no 
isolated instance Many old buildings 
offer similar possibilities. It 1s not nec 
essary that the building have been 
originally constructed as a house 

Che fundamental rule for remodeling 
is that the foundation and the frame 
work of the original buildine must be 
sound. The building's outward appear 
ince is less important lf the bast 
structure 1s satistactory, desired altera 
tions often can be made at less than thi 


cost of a completely new house 





Creative Selling 


(Continned from Page 5) 

but have vou exhausted all the pos 
sitlities of your present emplovees who 
can recommend friends or acquaint 
ances. Your customers, either the cus 
tomer himself, or he may know of some 
one who ts looking for a job 

Your sales executive and service 
clubs — Employment) Agencies— Daily 
Newspapers—vyour Veterans Organ- 
izations, Fraternal Organizations, Uni 
versity and College Alumni 

Let them know that you always have 
an opening for worthwhile salesmen 

The best sources of all is the sales 
man from whom you buy goods and 
services: You probably know and have 
been impressed with some salesman in 
these other lines who seems to have 
the latent ability but has never had 
the opportunity to get into creative 
selling 

()bviously, not everyone of each of 
these groups would qualify, but right 
now vou are interested in where 


hiring of salesmen 


not which ones. The 
because it involves so many human 
equations is at best a gamble. You can 
reduce the odds against vou by adhet 
ing to the basic principles of elimina 
tion 

Don't make the mistake of looking 
tor 2 reason to hire anvbod\y 

Don't hire a man for the sole reason 

] 


that he has five or six friends where he 


can make a few sales 


Don't hire him if he isn’t willing to 


27 


FOR AZZ YOUR ROOFING 
AND SIDING NEEDS 


Complete line of asphalt and asbestos - 


cement roofing and siding, insulating siding, 
built-up roofing and coatings. Superior 
quality... prompt, friendly, personal service. 


Old American Roofing Mills 


7600 TRUMAN ROAD KANSAS CITY, MO. 


KANSAS CITY EAST ST. LOUIS SALT LAKE CITY “DALLAS 





+X MORE SALES! 
£X MORE PROFITS with 









DONDSTONE 


Reg. U.S. Pat. Off. 














. Ca 


NEW HOLLYWOOD TYPE STONE e NEW SIMPLIFIED METHODS 
NEW PROMOTION AND ADVERTISING AVAILABLE 
LEADS FURNISHED « BE A BONDSTONE DEALER! 


CALL OR WRITE EMCO CEMENT PRODUCTS, INC. 
SHAMOKIN, PA. ¢ Telephone: Shamokin 8-6884 














season's greetings 


CALBAR PAINT and VARNISH CO. 
philadelphia 


INSULATION 


STEAM BAKED— 
Meets Federal Specs. SHHC 5618 


Our CORK INSULATION Offers 
you SAVINGS and top QUALITY. 


Heavy cartons protect against 
breakage in transit. 


RECTOR Corkboard is equal 
to the best board made. 


Used successfully in 
United Nations, a Ae 
Board of Transportation, N. Y. C. 
Ballantine Brewery, N. J. 
Meadowbrook Hospital, L. I. 
Pratt & Whitney Hamilton Plant, 
Conn. 
AND MANY OTHERS 
for SAVINGS contact 
RECTOR MINERAL TRADING CORP. 
16£.43 St. WN. Y. 17,N. Y. 


Phone: MU 2-7912 
Factories in Portugal and Spain 


Rector Insulations 


AMERICAN ROOFER 





turns your 
LADDERS 
into 
HOISTS 
easily, 
safely, 
efficiently. 


ow 


Designed 
for 
ONE-MAN 
operation 


Cw 


Designed 
for easy 
storage 
in truck 
or car. 


For Details Write 


Frank P. Frey & Co. 


2634 W. Madison Street 
Chicago 12, Illinois 








USE KOKOMO KORNERS 


For Asbestos Siding | 


They save time and money, 


add to appearance and 
durability. Made from zinc, 
will not rust. Holes pro- 
vided for nailing. Some 
available in colors. Window 
and door frame strips also 


available. 


Write For Descriptive Literature 








tiles er ie vemall ai, [cmerer 


211 South Main Street, Kokomo. Ind 





ACE 
ASPHALT MOP 
Triple Wire Bound 
Especially Constructed for Applying Asphalt 
Heated Up to 500 Degrees 


CUPPLES CO. 
Manufacturers 
ST. LOUIS 











“ASBESTOS”—The Magazine 
Keeps you up to date on happenings 
in the Asbestos Industry. 
Gives facts about Asbestos, techni- 
cal developments. 
$2.00 per year in the U.S.A.; $3.00 
in other countries. 
“ASBESTOS” 
808 Western Saving Fund Bldg. 
Philadelphia 7, Pa. 














INTRODUCING 
ae: WLI Cle-Wet Tucnes 


*ST1 te and how 
inutacturer has REAL 
I wl assist vou ) 


salesmen AND 
this far, don't take the cha of losing . 
them and your investment in time and THE Ors -1@) 
money by just tossing thet it in the * et, . 
ey Ce Pe ee ™ hi- ki 
field. They need supervision not only in THE CLE-WIT HI-BOY [t-8°7,‘s* pooh 


the office, but they need supervision and easily, quickly takes 30 gallons of “hot” from pump 





encouragement a help in the theld through wide non-splash loading port, then speedily 


\ salesman despi ports, but it is THE CLE-WIT LO-BOY transfers amount needed to Felt-Layer thru 2” draw- 


smart business for you to require call is designed for rapid transfer of off cock...fully insulated for comfort and heat retention 
reports until you are st s makine “hot” from Firewall to Mop Bucket ...an efficient time-labor saver that will pay for itself 
money for von tis vol lONCY ..the old bucket-at-a-time method is on one small job 
hecking 1] : slow and laborious...like the Hi-Boy, ---built to last 
) this carrier loads quickly with 30 gal- -- adjusted to 
lons of “hot” thru a wide non-splash proper height 
port and discharges direct to bucket for pump & Felt 
You cal fast thru 2” draw-off cock...fully in- Layer...a boon 


him before sulated to keep hot-stuff “hot”...a to roofers. 


quickly 


ome wmportant trial will convince you...write for lit- Price F.0.8. 
crated. inter erature and detailed specifications. San Francisco 


I, 


Price F.0. 8B. San Francisco $125 3125 Transferring “hot” to Felt Layer 


help. Your anaiactrer has a CLEASBY-WITTIG CO., Inc. 


thought 
969 TREAT STREET SAN FRANCISCO, CALIFORNIA 





program, including direct mail, 
phone directory advertising, job signs, 


literature, and sales portfolios all de 


ndsiied 4c: cinale ‘Chl: tenic to ena fase nan a, a 
ind more effective. Take of i‘ . MADE TO DO A SUPERIO 


( ake wdvantage 





this to help your ilesman. he 


self | eid wk JOB: R. MURPHY 
While we ha 


hicasnitins eon whan . stay sharpROOFING KNIVES 
same general rules g the goodwill ay \nceeenenenmnnennnene 


salesman \ creat lesman will 





make good in either field but some men 


will be more successful in one. field 


4 No Play — No Wobbling 


than the other. The goodwill salesman 


t 


an capitalize more tively on his K. Murphy “Stay-Sharp” blades, processed from finest tempered 


rsonalitv, he car ford to rendes steel, are famous for the way they hold up under tough usage. 


Their hand-honed razor-sharp edges cut the roughest materials 


and can 


more me on Wssionary and easily 


promotional wo R. Murphy Knives completely eliminate any play or wobbling 


immediate} because of the precision riveting of blade and handle .. . the 


"1 , latter custom-designed for proper grip. 
He wi now | omers and 
For the steadiest, cleanest, easiest cutting roofing knife—ask for 


K. Murphy “Stay-Sharp” Knives at your Roofing Supply or Hard- 


prospects better and gain and 
| weir conn lence 


1 
} 


STAY SHARP ROOFING KNIFE 


ery ft 7h 11 
veep wup of pul 


1 “és ware Store, 
chasing agents recenthy isted) some 


There's an R. Murphy Knife for Every Purpose, Write for FREE 


qualities m= salesmen they favored 
catalog showing the compl: te line. 


Their favorite salesmen knew enough 


about the product and its uses to offer Tested Quality for over 100 Years 


technical ady ind help hey were 





dependab! md hey kept thei 


ee 9 pri = d ws TY “ R. MURPHY'S 
represented a company that could | | gage guumpaay R. MURPHY {7.07/0 


ind would Ip ‘| wlesmen 
is what thre AYER, 
MASSACHUSETTS 





1 
saiesimman 
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CLASSIFIED 
ADVERTISING 














Aeroil Products Co 

Ajax Building Bracket Co 
American Associated Co 
American Hoist & Derrick Co 


American Roofer & Siding 


Contractor 


Barrett Division, Allied 
Dve ¢ orp 


Bugher Mfg. Co 

Burr Chemical Co 
Calbar Paint & Vari 
Cartier & Sons 
Cleashby-Wittig 

Cupple 

Emeo Cement Product 
Evergreen Slate Co., In 
Flintkote Co., The 

Frey & Co., Frank P 
Hyde Mfg. Co 

Johnson Product 
Josam Mfg. Co 
Keasbey & Mattison 
Levow, David 

Lewis Asphalt Engineering 
Littleford Bros., In 


Metropolitar Roofing Supplic 
Ine. 


Midget Louver Co., 
Murphy's Sor 

Nixalite Co. of America 
Old American Roofing Mill 
Rector Mineral Trading ( 
Reiman and George: 


Roofing, Siding & Building Special 
ties Manual 


Silvercote Products, Inc 


nts are a 

a word, but 

lan ) words with 

months at 10c per 

Money Order must 

1. Advertisements 

new products 

: tion. Address 

mur i ) t rt nt 

\MERICAN ROOFER, 4 ae aon tee 
. 6. N 
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HELP WANTED 


> REPRESENTATIVES: WI! 


y t wi 
Wish repre 
M 


} 1 
headq 


insas, Texas and Colorado. Ad 

Box 4+, AMERICAN ROOFER 

CONTRACTOR { i} rth Avenue 
N. ¥ 


OREMEN—EXPERIENCED IN the manufacture 
AMERICAN ROOFER & 
RACTOR, 425 Fourth Ave 


\ 


ANTED, RETIRED 
Mfg. ¢ 


ene trict nhiidentia Box a 
N ROOFER & SIDING CONTRA 
Fourth A e¢, New York 16, N. ¥ 


FOR SALE 


' 


1 ect abl shed R > fing 
ng $60,000 a year 
trucks and equip 
litan Roofing Co., 
lif 12-53 
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Make it the Biggest Bonus ever— 
Give it in U.S. Savings Bonds 


If your company is one of the more than 45,000 companies —Payroll Savers hold their Bonds: 75% of the 

that have the Payroll Savings Plan you know what your $7.400.000.000 Series E Bonds which had matured 

employees think of Savings Bonds—they spell it out for up to June 30, 1953, were being retained by their 

you every month in their Savings Bond allotments. owners beyond maturity under the automatic ex- 
If vou don't have the Payroll Savings Plan. and are won- tension program, 


dering whether your people would like to receive their a : 
iilie —on June 30. 1953, the cash value of Series FE and H 


Bonds—the kind sold only to individuals — totaled 
$36.048.000.000, a new high. 


bonus in Bonds. here are a few significant facts: 
every month. before they get thet pay checks or 
envelopes 6.000.000 men and women enrolled in 
the Payroll Savings Plan invest $160,000.000° in 


U.S. Savings Bonds. 


It costs no more to give your Christmas Bonus in Savings 

Bonds. To the Payroll Saver. and to the man who buys his 

—the ranks of Payroll Savers are growing: On June Bonds at a bank (because his company does not provide 
30th sales of S25 and $50 Savings Bonds. the sizes the Payroll Savings Plan) a One Hundred Dollar Savings 
purchased chiefly by Payroll Savers. were 67 and Bond looks bigger and better than a check for S875. Make 
9; higher than in the corresponding period of this a merrier Christmas for every employee. Give the gift 
1952. that keeps on giving. 


The United States Government does not pay for this advertising. The Treasury Department 


thanks, tor their patriotic donation, the Advertising Council and 


AMERICAN ROOFER & SIDING CONTRACTOR 





...in the West ——— .., «iN the East 
it’s “Ledge Rock” =: P@E7"":p te == it’s “Ruf-Tex” 











New! Modern! Handsome! 
Flintkote’s 


STONE DESIGN insutating siding: 


Now you can offer Flintkote Insulating stones on the market. Verde Antique*...a 

Sidings that resemble the stone work used base of white, marbleized on a beautiful 

on today’s popular ranch type homes. new light green. Briar Hill* ... a base of 
The sculptured texture gives an appear- white veined with buff. Crab Orchard ae 

ance of chiseled stone—long and narrow. A 2 base of white, softly toned with buff and 

colored mortar-base line, slated on the Fal. 

bottom, gives added texture and success- Let this new stone design get you the 

fully screens out the panel joint. All cream of the siding business ... now! Ask 

features you'll appreciate. to see this Flintkote stone design Insulat- 
In producing this new stone design, '"8 Siding today. 

known as Ledge Rock in the West and 

tuf-Tex in the East, Flintkote has gone lO THE FLINTKOTE COMPANY, Building 

nature for its colors . . . has created light Materials Division, 30 Rockefeller Plaza, 

pastel blends of three of the most popular New York 20, N. Y. 


QTE... Syle and Color Leader since lou 


| MATERIALS 





